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Focusing on global major M&A topics, especially those in Asian and China market, the China M&A Forum to be held
by ALB on 24 October in Beijing has invited the senior M&A experts who have long-term observation and practices
in domestic and overseas M&A market to explore the latest development in the M&A field, as well as investment
targets, landmark and other industry trends, sharing in-depth analysis and best practices in M&A legislation,
regulatory policies and suggestions to investors.
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CONFERENCE HIGHLIGHTS INCLUDE # S0 3aFE

* Current trends on M&A market: * Anti-corruption compliance risk identification and
China and Global solution in enterprises’ M&A transactions
HW eSS  PE R 2K il HM3Z S PR B E X B IR B K R 5 =
* Risk Management in cross-border mergers and * Opportunities and Challenges for China Outbound
acquisitions of asset-light companies Investments in United States and Europe
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* Merger Control in China: * Opportunities and Challenges for China Outbound
New Trends Investments in SE Asia
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https://www.legalbusinessonline.com/conferences/China-MA-2019
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2019 ALB CHINA CLIENT
CHOICE

BEFEILRID

For lawyers, it is the greatest honour
to be recognized and praised by

their clients. We surveyed more

than 1500 clients and find that their
ideas about good lawyers are quite
multi-dimensional and in details.
What makes the best lawyers from
the perspective of their clients? What
qualities and manners of lawyers
make them attractive to their clients?
With these questions in mind, Asian
Legal Business (ALB) interviewed
several of the ALB China Client Choice
winners this year.
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A CONNECTED WORLD
R ERER

In June this year, China
launched stock-connect
schemes linking the
Shanghai bourse with
counterparts in London
and Tokyo as it looks to
accelerate the liberalisation
of its capital markets. We
take a closer look at the
Shanghai-London Stock
Connect (SLSC), and also
the role that lawyers are
expected to play.
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With China now the
fastest-growing wealth
market in the world,
wealth management
lawyers are very much in
demand, providing advice
on succession planning,
inheritance, trusts and
more. As a result, Chinese
law firms have begun to
specialise in this fast-
growing practice area, as
well as beef up their wealth
management teams.
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The world is facing a number
of important economic
challenges, including the
distinct possibility of a no-
deal Brexit, and a sharper
slowdown in China as a
result of the ongoing trade
war with the U.S. However,
for offshore law firms the
outlook has remained
bright, with work flowing in
from both traditional and
non-traditional sources.
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FROM
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EDITOR
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Asian Legal Business
Thomson Reuters

EXCEPTIONAL SERVICE

China is gradually re-orientating its role in the global economy, as
it transitions from being a manufacturing powerhouse to focusing
more on high-end goods and services. Amid this change, the
professional services sector is increasingly coming under spotlight,
and this includes China’s still-growing legal sector. With Chinese
companies experiencing international levels of service as they
venture overseas, they are increasingly expecting the same from
their lawyers, and it goes without saying that the same applies
to international companies in China as well. Law firms (and the
lawyers themselves) really need to up their game to compete in a
more globalised industry.

The 20 lawyers profiled in ALB’s Client Choice list for 2019 are
feted for being ahead of the curve in this respect. They earn top
marks for their solid legal skills as well as their heightened sense
of professionalism, which allows them to ensure that their clients
receive the highest levels of service. For these attributes alone,
they are examples that their peers would do well to emulate. We
congratulate the winners this year, and hope to see them again in
the list when 2020 comes around.
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Venturing into Central Asia

As China and Central Asian countries continue to strengthen cooperation in areas
of economy, trade and investment, an increasing number of Chinese law firms are
choosing to set up shop in Central Asia.

BY INES YANG

DEALS
R 5

I Under the “Belt and Road
Initiative” framework, Central Asian
countries and China have scaled new
heights in economic, trade, investment
and financial cooperation. At present,
more than 1,000 Chinese-funded
enterprises are in Kazakhstan and
Uzbekistan, while that figure exceeds
300 in Tajikistan.

The governments of Kazakhstan
and China are forming 55 joint ventures
worth a total of USD 28 billion. Astana,
Kazakhstan's capital, established the
Astana International Financial Center
in 2015 and is actively promoting the
development of the first offshore RMB
market in Central Asia. Further, Astana
has set up the Astana International
Exchange jointly with the Shanghai
Stock Exchange, and the “Belt and
Road” board is expected to come live
at the end of this year.

“As China deepens cooperation with
Russia, Kazakhstan, Uzbekistan and
Tajikistan, to further facilitate corporate
investment activities, more and more
Chinese law firms are setting up offices
in Central Asia,” said Zang lJiemei,
managing partner of the Almaty Office

$3.8 BLN

FWD Group Financial Services’

acquisition of SCB Life operations to Suning.com
fssurance REEARTRRLELEL
EIRASHERS A RIKESCB IS
SRS

$1.58 BLN

Carrefour’s sale of its China

of DeHeng Law Offices.

William Wu, chairman of Duan
& Duan, stressed that the most
important reason for Chinese firms to
venture into Central Asia is to follow
the steps of Chinese businesses and
"“safeguard” their investment activities
in countries along the “Belt and Road”
route.

Both partners said that currently
Chinese firms prefer Kazakhstan and
Uzbekistan as the locations for their
offices in Central Asia from which they
can reach out to the entire region.

At present, Beijing Rus Law Firm,
Dentons, DeHeng Law Offices are
among the Chinese firms that have set
up offices in Kazakhstan, while Duan &
Duan and Yingke Law Firm are some of
the firms that have opened branches
in Uzbekistan. Grandall Law Firm has
a special Central Asian Law Research
Center. Last year, its lawyers went to
Almaty for a field trip and established
partnership with Kazakhstan’s
Grata Law Firm. Based in Xinjiang,
Grandall's Urumqi office deals with
matters relating to Central Asia.

SURGING DEMAND

An important economy in the
Eurasian region, Kazakhstan
has launched a series of policy
measures aimed at revitalizing its
economy, and is actively attracting
foreign investment and working
hard to expand exports. Since
the establishment of diplomatic
relations between China and
Kazakhstan, the two countries have
frequently exchanged high-level
leadership visits, building deep
mutual political trust and in-depth
economic integration and expanding
pragmatic cooperation in various
fields. “In this context, law firms can
effectively help Chinese companies
expand their markets by entering
Kazakhstan, so as to achieve a win-
win outcome for both businesses
and law firms,” said Zang.

As another cornerstone country
of the “Belt and Road Initiative”,
Uzbekistan has been the fastest
growing economy in Central
Asia since 2017. At present, Sino-
Uzbekistan relations are also at
their best, with efforts underway

$1.4 BLN

New Frontier Corp's acquisition of United Family Healthcare
from TPG and Shanghai Fosun Pharmaceutical Group

FRXBETPGHN LBEEEH£A WM United Family

Healthcare

Deal Type: M&A
Firms: Linklaters;
Slaughter and May
Jurisdictions: Hong
Kong; Thailand
XXBEE : #
SEE  FRGREINESFT;
BRI ES AT
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Deal Type: M&A
Firms: Clifford Chance;
Linklaters
Jurisdictions: China, France;
Hong Kong

SEER . BHEARITESA;

FRAEINES AT
B . PEAM;
BE, FEEE

Deal Type: M&A
Firms: Cleary Gottlieb Steen & Hamilton; Fangda Partners;
Global Law Office; Hughes Hubbard & Reed; Kirkland & Ellis;
Paul Hastings; Simpson Thacher & Bartlett; Winston & Strawn;
Jurisdictions: China; U.S.
XXGEE : Hl
S5 ERRINESA, HBEINES AT, FREIES AT,
Hughes Hubbard & Reed; #15 B #IFES5 7T, B&EITES
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to comprehensively promote mutually
beneficial cooperation and strategic
coordination. “China is also Uzbekistan’s
largest trading partner and the largest
source of foreign investment. Chinese
companies are increasingly coming to
Uzbekistan to invest, which is bound to
drive greater demand for higher quality legal
services,” commented Zang.

Do you have to set up an office in Central
Asia in order to serve clients there? Wu
believed that the answer was affirmative if
one looks at the trend of internationalization
of Chinese lawyers, the strategic positioning
of his firm Duan & Duan, and the operating
cost and revenue of its offices.

“In serving our clients, we have found that
if we engage in ‘peer-to-peer’ cooperation
with a local lawyer on a project basis, not
only the personnel cost but also the cost of
communication will be very high for each
project. On the other hand, if we convert
such cost into investment, establishing
permanent presence locally is the most cost-
effective solution,” said Wu. “As business in
the region continues to grow, the need to
establish offices in Central Asia becomes
more urgent.”

For Chinese companies investing and
trading in Central Asia, their usual legal
service needs include investment and project
development, cross-border acquisitions and
mergers, establishment of companies, real
estate, labor and employment, finance and
financing, agency contracts, capital markets,
etc.

CHALLENGES AHEAD

“Central Asian countries are very much
like China in the early years of reform and
opening up in the 1980s, with planned
economy still playing a big role in many
places,” commented Wu. At present,
Kazakhstan and China are actively aligning
each other's new economic policy of
“Bright Road Initiative” and “Belt and Road
Initiative”. However, at the economic level,
Central Asian countries are still relatively
behind, with a high level of arbitrariness in
law enforcement and even corruption and
local protectionism. “Compliance is the
primary concern for Chinese companies
investing in Central Asia.”

With nearly 14 years of practice in Central
Asia, Zang has a deep understanding of the
differences in the legal, economic, political
and cultural aspects between the countries
of Central Asia and China. “The other risks
that Chinese companies often face include:
restricting market entry, setting up trade
barriers, protecting the employment of the

host country, and protecting the natural
ecological environment. The different
focuses of laws and regulations have resulted
in legal conflicts. Having an objective
and comprehensive appreciation of these
differences in cross-cultural management
will help Chinese firms formulate reasonable
development strategies to better safeguard
the legitimate rights and interests of
enterprises and the realization of their
business goals,” said Zang.

Language is another issue that Chinese
lawyers have encountered in Central Asia.
“There is still a shortage of top legal talents
who understand Chinese law and speak both
good Russian and English.” shared Wu.

“The management of cross-cultural
conflicts is not to be underestimated, such as
national pride, differences in management
philosophy, cross-cultural communication
difficulties, business management and
taboos etc.” Zang also emphasized the
leading role of Chinese lawyers in helping
clients effectively avoid possible risks.. @

$794 MLN

KKR’s agreement to purchase NVC Lighting
Holding's China lighting business

KKREB+RBARKBUBBEFERALS

Deal Type: M&A
Firms: Clifford Chance; Fangda Partners;
Freshfields Bruckhaus Deringer;
Kirkland & Ellis;
Paul, Weiss, Rifkind, Wharton & Garrison
Jurisdictions: China; U.S.
SERER  HiARINESA, EMEZITESA,
B2 ERREITES T, E4ZITES AT
B AL EH

$775 MLN

DouYu International Holdings’ NYSE IPO

JeEFERARARNEANIXREMLT

Deal Type: IPO
Firms: Davis Polk & Wardwell;
Latham & Watkins;, CM Law Firm;
Han Kun Law Offices; Maples and Calder
Jurisdictions: China; U.S.
XXBEH : £
SERA . AERITESAT;

W FEZITES AT, CM Law Firm;

R ITE ST, AR ES AT,
B . FEAR; £E

$490 MLN

CNOOC Energy Technology & Services' IPO
FRHEREERAARARLS

Deal Type: IPO
Firms: Commerce & Finance Law Offices;
Haiwen & Partners
Jurisdictions: China
XXBEE . £H
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$422 MLN

Jinshang Bank’s Hong Kong IPO
ERRTEALT

Deal Type: IPO
Firms: Freshfields Bruckhaus Deringer;
Haiwen & Partners;
King & Wood Mallesons;

Paul Hastings
Jurisdictions: China; Hong Kong
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$420 MLN

Vipshop Holdings' acquisition of Shan Shan
Commercial Group
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$390 MLN

Zhenro Properties’ high yield notes offering
BREEEATER LT
Deal Type: IPO

Deal Type: M&A
Firms:Han Kun Law Offices;
Latham & Watkins;
Tian Yuan Law Firm
Jurisdictions: China
XX BEH : 1Y
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Firms: Commerce and Finance Law Offices; Conyers
Dill & Pearman; Fangda & Partners; Paul Hastings;
Shearman & Sterling; Sheppard, Mullin, Richter &
Hampton; Tian Yuan Law Firm; William Ji & Co
Jurisdictions: China; Hong Kong
XXGEE . £
SE#  BEZINESA, REHRINESA, HEI
ESAT, BER#INESA, ZEHRE BRERENESAF,
EEEERINESF, XBINESF, LRFETT
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APPOINTMENTS 2/ % Fi = &
LATERAL HRES.

BAI XIANYUE

Leaving
Lantai Partners

Joining
Grandall Law Firm (Tianjin Office)
Practice
International Trade & Investment, Dispute Resolu-
tion, Corporate and M&A, PE/VC, Sports Law
Location
Tianjin
AZA
JERZE (KE) BITESFT
I EREPT
EDERIT (KE) ESAT
Ab 554535
EFRZERE, FWHR, HY, £/, KEZ,
BE
R
RE

FANG KUNFU

Leaving
Weiheng Law Firm
Joining
Grandall Law Firm (Ningbo Office)
Practice
Bankruptcy and Restructuring, Commercial Litiga-
tion, Capital Markets, Intellectual Property

Location

Ningbo

FHE
RPN
RS (TR ) BITES AT
BB
EDEIT (T ) BS5AT
Al 2545
WEEEH, BEIFRN AR~ LT
R
TR

LIU JIE

Leaving
Dentons
Joining
Grandall Law Firm (Shanghai Office)
Practice
Corporate Operation, International Trade &
WTO, Dispute Resolution, Taxation
Location

Shanghai

XA
R AR AR P
IRAR (L#7) BITESAT
FLRLERERFR
EVEEIR (LX) ESAT
A 54535
HHOPWKSE, HEEMUS, Bi5FWHE
R, ERILFE, BSILIFEAT
R
L

ol o b

SHI HAOJUN

Leaving
Jiangsu Tianhao
Joining
Grandall Law Firm (Nanjing Office)
Practice
Corporate, Investment, PE, Banking and Fi-
nance, Dispute Resolution
Location
Nanjing
BEE
-

STHARRIEINES AT
En: e 5
VAN (FR ) ESAT
Al 547
WEDE, BHIREE REBEE, RITEE. B
EFWHR
R
BR
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XU YANXIU

Leaving
Weiheng Law Firm

Joining
Grandall Law Firm (Ningbo Office)
Practice
Capital Markets, Bankruptcy and Liquidation,
Dispute Resolution, M&A
Location
Ningbo
#oT8
Rk BRI
IEFREE (TK ) BITESAT
I = BO £
EVERI (TR ) BSAT
b 554,
REESWHEHR HGEH, K= EEEE,
RAMLG
R
T

SUO MINGYU

Leaving
Jiangsu Tianhao
Joining
Grandall Law Firm (Nanjing Office)
Practice
Construction, Real Estate, Financial Asset
Management
Location

Nanjing

RAR
R
ITHRSREIIES AT
BRRARERT
EVERIT (FR ) BSAT
A S5 453
BRIBREH~TE, EHAEENE
EEIRS
R
BR
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E’; East & Concord Partners

2019 ALB EAST & CONCORD
GC WINNERS ROUNDTABLE

SUCCESSFULLY CONCLUDED

Steven Wang, Head of China and Head of Greater China for
Corporate segment, Thomson Reuters
HRBEFEXRLERAF LRV BLHELEIRE
EHE

OnJuly 18, the 2019 ALB East & Concord
Partners GC Winners Roundtable was suc-
cessfully held at the Four Seasons Hotel in
Beijing, attended by 2019 ALB China Top
15 GC winners and their team representa-
tives. Steven Wang, Head of China and Head
of Greater China for Corporate segment,
Thomson Reuters, and Zhang Jiachun, Partner
and Management Committee Member of East
& Concord Partners, respectively delivered
speeches at the event, congratulating the 15
winners and warmly welcoming all guests.

ALB has been paying close attention to top
GCsinthe legal market. Through its rankings

TR DS e e I
ST g SOERAEE
| ﬁ:ﬁ}*"

way v I

| TE—
L: Tu Jianwei, Vice President of Ant Financial Services Group
R: Steven Wang, Head of China and Head of Greater China for
Corporate segment, Thomson Reuters
£ BRERASEEREE
A HBRBETEXELBRAPERCUBUHLLBIREE

LEGALBUSINESSONLINE.COM/CHINA

over the years, ALB has been presenting the
industry with top GCs from all sectors, show-
casing not only their superior legal skills, deep
understanding of business strategies and
forward thinking, but also their rolein leading
highly-competent in-house teams to support
the development of their organizations. This
March, ALB began the compilation of the
2019 ALB China Top 15 GC ranking which,
after months of research by ALB's professional
team, was unveiled in the June issue of the
China Edition of Asian Legal Business.

The highlight of this Roundtable, the round-
table discussion, was chaired by Dorothy
Xing, Partner and Management Committee
Member of East & Concord Partners, with
panelists including Zhang Weidong, General
Counsel, Head of Compliance and Chief Risk
Officer of China Pacific Insurance(group)
Co.,Ltd.; Liu Zhong, General Counsel of
China Resources Land Limited; Phoebe Tang,
General Counsel of Danone Greater China;
Shen Xiaoyu, Partner of East & Concord
Partners and Shi Rui, Consultant of East &
Concord Partners. The three GCs and Partner
Shen Xiaoyu and Consultant Shi Rui of East
& Concord Partners held an in-depth discus-
sion on the topic of “how to establish trust
and achieve efficient cooperation between
in-house counsels and external lawyers”
from the following perspectives: the current
situation and future trend of legal demand

L: Gan Juan, Legal Director of JD Digits Group

R: Cindy Hu, Partner of Innovation and Development Group of
East & Concord Partners
ERRBFNEEAESEBHBLT

A RELHRMBSR AR RBEINABGRLET

Zhang Jiachun, Partner and Management Committee Member
of East & Concord Partners

RBEANBMESFHERLENAKEFRMUF

of companies; whether lawyers need to un-
derstand the company’s business logic; how
to effectively improve project management;
how the conflicts in the process of coopera-
tion arise, and how to establish an efficient
and smooth communication mechanism. The
panelists shared their brilliant insights from
different angles and operational levels.

The exciting awards presentation ceremony
followed the discussion. To enhance the ex-
changes and interactions among the legal
counsels, besides the acceptance speeches,
the winners and representatives also shared
their views on one or more of the following
three topics: in your opinion, what are the
characteristics of the legal practices in your
industry in the past two years? what qualities
the law firms should have in your long-term
cooperation with them? and in recent years,
what kind of forums, summits or trainings,
etc. in the legal industry can attract you to
attend in person? The wonderful sharing of
the winners and representatives lighted up
the ceremony.

Finally, all guests enjoyed a gala dinner
in @ harmonious and pleasant atmosphere,
toasting not only for past achievements but
also for a better future, and wishing each other
to work together under the guidance of inde-
pendence, prudence and professionalism to
forge ahead and achieve greater success.

L: Guo Xiaozhou, General Manager of Fosun Legal Department

R: Cindy Hu, Partner of Innovation and Development Group of East
& Concord Partners

E EEERESHEELBBIAEE

B REHMBTESFEIMEBEIHS KA RBELER
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L: Li Yuan, General Counsel of Autohome Inc

R: Guan Bing, Partner of Intellectual Property Group of East &
Concord Partners

EREZREFRUFRLZL

£ RBANEMBSFTARF IS KA KR

L: Ma Najuan, Senior Consultant of Matrix Partners China

R: Guan Bing, Partner of Intellectual Property Group of East &
Concord Partners

£ Z5TERRBELME LT

A RIBHANEMBSPTARF IS IKAE KEID

L: Liu Zhong, General Counsel of China Resources Land Limited

R: Steven Wang, Head of China and Head of Greater China for
Corporate segment, Thomson Reuters

E EBHARN TS EEMEX R EE

f ARBETEXEEBERAPERDNSUEELE IR LE

L: Shang Dongning, General Manager of Legal Department of Agile
Group Holding Limited

R: Jennifer Zhang, Partner of Financing Group of East & Concord
Partners
EHBREARRERADESHBELEYRTAE
H RBANEMESEMERREHE KRR

L: Aaron Shao, Area Lead Counsel, Greater China, Abbott
Laboratory

R: Jennifer Zhang, Partner of Financing Group of East & Concord
Partners

R ARAPEXER LR EALE

H RBHANEMESHEMERRHEKAKLE

L Song Zhe, GeneralCounselofMeltuan Dianping

R: Liu Xiaoyan, Partner of Financing Group of East & Concord
Partners

i XA RITEERBFRE S E

A REANRRESH ERERMA DS N AXBAEM

L: Wei Ranying, Investment and Financing Management Director
of Xiaomi Corporation

R: Liu Xiaoyan, Partner of Financing Group of East & Concord
Partners
EPREAESBRMAEELERATL L

5 REANRMES T SRS BN AXIBEAREM

L: Luo Bin, Legal Director of adidas Greater China

R: Zhang Jiachun, Partner and Management Committee Member
of East & Concord Partners

BRI AEERTRAE

H RBANENESREZLEUAKEFRT

L: Phoebe Tang, General Counsel of Danone Greater China

R: Gong Xiaoyan, Partner of Entertainment and Sports Group of
East & Concord Partners

I RRERAARPEX BEEMEAEE LT

A RBANBMES LA B BEIKATRERT

L: Zhang Weldong General Counsel, Head of Compllance and
Chief Risk Officer of China Pacific Insurance(group) Co.,Ltd.

R: Dorothy Xing, Partner and Management Committee Member
of East & Concord Partners

i REATERE (KA ) ROARLAREERRE, @AART
A BERRRERIREE

H RBANEMESREZREUARLBEM
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L: Pan Hong, Legal Manager of China Literature Limited

R: Gong Xiaoyan, Partner of Entertainment and Sports Group of
East & Concord Partners

EANERESEERILL

B REANEPES UL T BEUABTRKRETD

L: Yang Jingzhang, Legal Counsel of Qualcomm (China) Holding

Co., Ltd

R: Steven Wang, Head of China and Head of Greater China for

Corporate segment, Thomson Reuters

E: RBRLBEERAR (PE)BRARGERRAHRELE

A HRBETEXELBRAFPEXCUBUHELEER
3
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L to R: Shi Rui, Consultant of Criminal Group of East & Concord Partners; Phoebe Tang, General Counsel of Danone Greater China; Liu Zhong, General Counsel of China Resources Land Limited; Shen
Xiaoyu, Partner of Innovation and Development Group of East & Concord Partners; Zhang Weidong, General Counsel, Head of Compliance and Chief Risk Officer of China Pacific Insurance(group)

Co.,Ltd.; Dorothy Xing, Partner and Management Committee Member of East & Concord Partners
Eig: REAMEMBSAMSHME LS, REEARPEXSERZMABRELZ L LHBRERARALERFANFELE, REANBMESAAUFLRBEUNAREREN, PEATERRE (£H) R
BRABDEEREME, SMATA ERRRERIREE REANENESHEZLEUARLBEM
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praised by their clients. We surveyed more'than-1
fsare quite multi-dimensional and in details. \gﬁ S

? Do lawyers and their clients have the same¢ tions
yers make them attractive to their clients? E@ét are the

ing clients well? With these qhestions in mindyAsian Legal
ga Client Choice winners this year.

For lawyers, it is the greatest honor to be recog
clients and find that their.ideas about good |
the_' best lawyers from the perspective of their
of good lawyers? What qualities and mann
most difficult or challenging aspects in term
Business (ALB) interviewed several of the

_.%agFmﬁﬁa%ﬂ;%&Wﬁﬁﬂagb%%gﬁﬂMwm%ﬁﬁEﬂ%¢ﬁ%,§Fﬂ&
MGTAERSERME , AT RS Y R ARRESRANERR 2 RN FRTNEE
X, BEPRPHFERT | KiEh MBLEFEEAENCE  BRES Y REFES,
BERMERRHLER 2 HED  ALBRIF TS EEBILMERET,
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METHODOLOGY

This May, ALB launched 2019 ALB China Client Choice
survey, inviting in-house counsels, company management
and third-party business consultants to nominate their
preferred lawyers who must be based in Mainland China
but may specialize in any field and be of any nationality.
During the one-month survey period, over 800 responses
were collected from in-house counsels and business pro-
fessionals from various companies who each nominated
top lawyers with whom they had worked and detailed
the reasons for their recommendation. Ultimately 20 top
Mainland-based lawyers specializing in a variety of fields
stood out from the crowd and were crowned winners of the
2019 ALB China Client Choice ranking. Through this survey,
ALB aimed to represent the voice of clients and present
top-notch lawyers who are highly sought after. Winners
are listed below in alphabetical order by their surname.

kA&

ALBTSE58331 72019F
ALB ChinaZFE%&ZEMFAE , #ig
SERSENMALTRLAFESAR ,
EBARSE=FELEME, #HIE
ZHEB AU REMIL SR E
£ BXAEHEHEKKEEIE,
ERPIANABNBEERS , WER
BOORMEKEBEL TEFZSEESZA
TRHENBERER , BNSEERE
ZEESHMEFEN , BriFEH5
HXHTHEER, R4, 2001XB
[ A B 2 AN ol 48 9 TR 4R 42 U
st |, %8%2019 ALB China®
FEEEMER, ALBEEEIL
RAEEERBEFNES , 22U
BEZEFERN—REN, UTRK
REBEHRFTREER,

Winners are listed below in alphabetical order by their last names. A TIRE Z BIRE R FRIAF,

WINNER k% 8 )7

LiLei &

Liu Xinyu XI5

Liu Zhigiang Xl & 58
Ma Hongji & 7 4%
Shen Jun St E

Sun Liging #hZ2 58]
Katherine Wang E 3
Wang Mengjing & &
Jason Wang E

Wu Jingjing R &8 5%

Wu Xiaoliang R/N 5
Xu Ling R¥

Yang Shuguang ¥ B8
Yao Kefeng k52X,
Annie Yin #FE K

Yu Shengxing R E& %
Yue Yongping & K
Yun Dahui ZKE
Zhang Yunyan 5K = 7%
Zheng Yu B¢

(H=E7NE=0S N =SSIOINRIN=HEE M /CHINA

Sidley Austin B2 & E PR B 57T

Zhong Lun Law Firm RS IMESSFR

Tahota Law Firm Z&Ef1 & 2= 5P

Jingtian & Gongchengt 3= KA & M= &P
Commerce & Finance Law Offices B2 IME 5T
Ronly & Tenwen Partners &t 1K B &I =5 Fr
Ropes & Gray T t& 2 IME &P

Co-Effort Law Firm 012 E &

Global Law Office SR BRI 55

Dentons KB & ITE ST

CM Law E & BN IER M S 55 fr

Guantao Law Firm M$8 B2 TS5 Fr

Anli Partners bR REEZIME ST

Guo Biao Law Firm E ¥ 2T S S FR

Duan & Duan B fI R 2 F = 55 A

Hiways Law Firm ¥4k R E IR S5 AT

Grandall Law Firm B @ MBS AT

Hylands Law Firm & X {5 # & IME % Fr

Jincheng Tongda & Neal Law Firm & 18 B3k 2 =555 fr
JunHe LLP B R #IMESFT
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STRONG EXPERTISE IS THE
FOUNDATION

he survey shows that about 90 percent of the clients put “strong
Texpertise” as the most important quality of a good lawyer. There is

no doubt that having strong expertise is the foundation of everything;
without that, anything else would be like castles in the air.

Similarly, when lawyers talked about how they perceive the best lawyers in
the eyes of their clients, they also put “strong expertise” as the first key factor.
It was equally important for good lawyers to look at things and see things
from their clients’ angles, the lawyers added. “Imagine yourself as a client, put
yourself in their shoes, and try to think what kind of lawyer you would want to
work with,” says Zhang Yunyan, a senior partner at Jincheng Tongda & Neal.
Zhang points out clients want their lawyers to connect with them in each case.

Zhang believes that in this way, lawyers could truly understand the real
intentions of their clients, and then use their expertise to seize the opportunities
and provide their clients with the best services. Zhang has been practicing law
for 20 years. She compared the lawyer-client relationship to the doctor-patient
relationship — lawyers should do their best to help their clients solve problems
and get out troubles.

“In a nutshell, clients are the market demands, and the best lawyers are
those who can meet the needs of their clients,” Yun Dahui told ALB. Yun is a
senior partner at Hylands Law Firm.

Wang Yue (Jason) is a partner at Global Law Office. He believes that no matter
in non-Llitigation or litigation business, having solid and strong expertise is the
foundation, and high efficiency and timely feedback are also very important.
He believes that an in-depth understanding of clients’ business helps to tackle
with clients’ pain points. As a lawyer who has been deeply involved in the hotel
industry and finance disputes, Wang knows what it means to look at things
and see things from the client’s point of view. “| treat my clients as my friends
- communicating with clients via documents and email is a bit rigid; it helps
to clarify matters when you talk with them on the phone or have meetings with
them.”

TACKLING CHALLENGES

To be able to provide the best and most appropriate solutions for their clients
is one the goals lawyers strive to achieve. We invited several of the ALB China
Client Choice winners to share their experiences and ideas of continuously
providing better services for their clients - the difficulties and challenges they
have and how they deal with them.

“Helping our clients to successfully implement and advance the legal
solutions we propose is often the most difficult part of our job,” Ma Hongji told
ALB. Ma is a partner at Jingtian & Gongcheng. The first step is helping them
to understand what we suggest. “Clients need to understand the reasons for
the legal solutions we have proposed, and their feasibility. Legal provisions
use special terms which are rather difficult for clients to understand. Our job is
to use the language our clients could understand to help them to learn about
the meanings of those legal provisions,” Ma explained. The second step is even
more important. “To put our suggestions or solutions into implementation,
it needs our clients to work together with us, requiring us to have in-depth
communication with our clients, and see things and do things from the
perspectives of our clients,” says Ma.

In the past, Yun Dahui found it the most difficult to communicate and deal
with people, and she felt that communicating with all parties involved in cases
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ALB: You have had over 20 years of experience in the legal business, and have a
lot of important clients. From your perspective, would you please share with us
on how to establish and maintain good relationship with clients?

Y: As a lawyer, we provide legal services. The basic principle is, and should always
be, putting the clients’ interests first. | insist that the clients’ interests should always
be more important, especially when such interests have conflicts with mine. It is a
principle | set up when | started my career in the business. Every time | finish my case,
| always try to see if there is anything more | could do to make the results better.
When encountering difficulties, | would always put more efforts and find ways to
break through, as problem-solving is the lawyers’ job. From striving to create more
and longer-term values for my clients, | have been growing and developing my skill
sets as a lawyer.

ALB: In recent years, the competition in legal service market has been rising
rapidly. Can you share your secret on how to face the more and more challenging
market as a lawyer?

Y: There isn't really a secret. Regardless of the circumstances and businesses envi-
onments, work on oneself to improve and provide what clients need should always
be the priority. Take my current focus, family wealth management business as an
example: instead of applying methods to sell products, we try to focus on the bene-
fits and wellbeing of our clients by setting the clients’ needs as the start point. |
think this essentially makes our service not to be affected by the market too much.
Furthermore, we ask our clients whenever our service is provided, and try to see if
there is still anything we can do to improve, so our service can be better and better.

ALB: Since you have clients from all over the world, the differences of cultures,
legal infrastructures, and rules etc. would cause many challenges. How do you
overcome these challenges?

Y: Being lawyers requires us to constantly learn and improve. Other than the ever-
evolving professional knowledge, we also have to learn from different businesses,
economy systems, cultural backgrounds, and trade habits, etc. Furthermore, | also
keep seeking to expand the width and depth of my own life, in order to see the world
and solve the problems from a higher and wider perspective. | hope that | can not
only help my clients to have their problem solved, but also to help them to make
their businesses and lives better.

ALE: You got the Award of Clients’ Favorite Lawyer by ALB, do you have anything
to share with everyone?

Y: I really appreciate my clients’ trust and acknowledgment, and | want to thank the
career that | have committed, my Hylands Law Firm, my team and everyone who
accompanied me throughout the years. Actually, everything | have accomplished is
simply my part and my duty. | want to thank everyone who give me the opportunities
to serve.
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was the most time-consuming work when trying to get things done. “After years
of practice, now | have learnt that | am the one who needs to work hard to change.
Communication now is no longer the biggest challenge for me,” says Yun.

“l would say that to achieve the best understanding with clients is most
challenging but also most rewarding,” says Zhang Yunyan. “Clients usually focus
more on the goals they want to achieve, but tend to ignore or find it difficult to
understand the problems and obstacles in the process of achieving the goals.”
Zhang's remarks highlighted a substantial role of lawyers in providing legal services
- how to help clients to truly understand and see the problems in the process of
achieving goals, thus reach an agreement with their lawyers on the methods and
steps to be taken in solving those problems. “It means a lot more than just making
your clients happy or satisfied,” Zhang added.

Wang Yue is engaged in both non-litigation and litigation practice. In his opinion,
challenges could come from different aspects. Having accumulated solid and rich
experience in hotel and real estate sectors, Wang found that his rich experience
could be a “double-edged sword” in the face of clients — they could have very high
initial expectations for you. Wang admitted that his biggest challenge is when he
has to remind his clients that “lawyers are not super-heroes or have super power.”
Wang believes that a lawyer should use his practicing experiences to help clients to
obtain enough “transparency” and to be of equal standing in terms of information
accessed, so as to help them avoid incurring losses; it is not realistic for clients to
hope that lawyers could help them to get the cooperation conditions far exceeding
the project’s own value. “After all, it is beyond lawyers’ capability to change the value
of a business project,” says Wang.

In the dispute resolution practice area, Wang Yue handled quite a few cases
involving disputes over financial and asset management matters in recent years.
In those cases, he usually represented the creditors. The main demand of creditors
is to realize creditor’s rights as soon as possible, which is essentially a “race” with
other creditors — they hope that their lawyers could help to accelerate all processes
involved: fast filing, fast preservation, fast judgment and fast execution. “When
handling cases involving litigation, the biggest challenge for lawyers is how to
cooperate with different judges,” says Wang. “To understand judges and collaborate
efficiently with judges is the key to overcoming the challenges.”

Wu Jingjing, a senior partner at Dentons, believes that the biggest challenge is
to truly understanding clients and their industries, which requires lawyers to keep
up with the development of the industries, understand the competitive factors, and
be familiar with the operation patterns and value orientations of their clients. “In
a word, to comprehensively understand the key sectors of the clients, to improve
the relevant knowledge and information related to finance, taxation, accounting,
etc., and to always grasp the latest regulatory policies, | believe that in order to
provide all-round services to clients and to serve them better, these are the premise
conditions.”

BREAKING THROUGH IN CONFLICTS

The survey shows some interesting feedback. Many of the evaluations of or
expectations for their preferred lawyers seem to be “self-contradictory”. For
example, the clients would like their lawyers to give them quick but well-established
responses, to provide high-level services at low costs, to interpret laws and
regulations using professional but simple languages, to help clients to comply with
laws and regulations but it is better not to increase the cost.

How clients feel and their demands are understandable. But as lawyers, it is really
not easy to provide professional legal services while giving clients the “greatest
user experience”. In our conversations with the lawyers, we found that lawyers with
excellent user experience management do not necessarily mean that they have high
EQs, but they usually have a quality that enables them to be acutely aware of what
is going on around them and reflect on the problems or conflicts in their daily work,
and then endeavor to make positive changes.
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"We are often seen as firefighters by our clients; regardless whether it is within
business hours or on work says or holidays, we might be required to work at any
time, and to get things done quickly and with high quality,” says Yun Dahui
frankly. “It is inevitable that we sometimes are in low spirits, especially when there
are too many things to be dealt with and when we get tired.” But when she is not
in a cheerful mood, Yun tries to calm down and find out what actually makes her
feel that way. She gradually learnt how to manage her emotions. “When | regard
my job as a responsibility, the work process and results would be very different,”
says Yun.

If you spend too much time and energy struggling in a conflict, you probably
cannot solve the problem. Sometimes if you step back and look at things from a
new perspective, you would gain a bigger view and see things differently, which
would actually help you solve the problems you have been struggling with. Yun
also emphasized that “in the course of working with clients, full communication
and honesty are essential. To serve clients well does not mean to simply meet
specific requirements of clients. It often needs us to look at things from new
angles in order to find the best solutions to difficult problems.”

Furthermore, the best way to solve the conflicts between time and quality
is teamwork and appropriate division of work. Wu Jingjing and Zhang Yunyan
both point out the important role of teamwork. “When handling complex non-
litigation cases, finding “high quality” or “the most suitable” solution for clients
is the ultimate goal; meanwhile we need to communicate fully with clients about
time issues, such as the time limit or deadline. Anything done in haste would
eventually lead to a greater potential risk,” Wu warns.
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Zhang Yunyan emphasized that when serving clients, we should not put
our own interests first; the interests of the clients and the entrusted matters
should be our top concerns. “In the end, it is still a matter of communication.
For example, we should explain to our clients what it means to provide fast
and quality services, thereby asking the clients to give reasonable time
limit for handling the relevant matters and meanwhile helping them to
comprehensively understand the content of the lawyer’s work,” says Zhang.

“Cost-effectiveness” is another term often appears on the client’s request
list. But it should not mean “the cheaper the better”. Zhang suggested that
law firms should choose clients and cases carefully to make sure clients and
law firms could reach mutual agreements in terms of time limit for handling
cases, types of cases, and attorney fees. “We sometimes would rather giving
up a case than taking it blindly if we cannot reach an agreement with the
client,” Zhang added.

“You get what you pay for, the quality of services increases as the prices
increase. Highly competent lawyers get paid better,” says Wang Yue. “But |
would not blame my clients at this point, especially those companies that are
still in the developing phase. They have the needs for legal services, but they
can't afford too-high attorney fees.” Wang’s solution is to provide clients with
“incremental” services which are truly worth of the money paid by the clients.

To be specific, before accepting the entrustment, Wang would conduct
an internal evaluation of the possible results of the project. If the evaluation
shows that a project would be significantly beneficial to the client, Wang
would make further quotations and discuss the agency plan with the client.
Where the evaluation shows the client would not benefit from greatly from
an agency plan, instead of lowering the quotation, Wang would speak to the
client honestly that he would not be able to give much help in the case, (and
let the client decide whether to proceed with the entrustment plan.)

“To tackle with seemingly contradictory client demands, we could work
from three major aspects: accumulating and mastering knowledge in the
related practicing areas, providing professional and thorough legal analysis
on specific issues, and carrying out effective communication,” Ma Hongji
concluded.

WHAT A LAWYER SEES AS A GOOD LAWYER

"o "o

"“Strong expertise”, “excellent execution capacity”, “diligence and strong
sense of responsibility”, “good logical thinking”, “very experienced”, and
“timely feedback”, our survey shows that clients often use these words to
describe their preferred lawyers. These are the required and basic qualities
of lawyers, the winners told ALB. And they added that good lawyers should
be trustworthy and able to provide client with value-added services, to name
a few qualities: “proposing creative and constructive solutions”, “profound
insights on the market and industry”, “becoming an expert consultant
lawyer”, “offering advice to government administration”, and “making
contributions to economic development”.

Nowadays, economic development is changing more rapidly than ever,
with the emerging of new economic models. Lawyers, serving the economic
development community and the society, should keep pace with the times,
and meanwhile should remain committed to original intention of the
legal profession, says Wu Jingjing. She believes that lawyers should, by
“exploring the legal logic behind the new economic phenomenon,” assist
the government and regulators in ensuring the long-term robust economic

and social development.

“When P2P (peer-to-peer) network lending entered China, it boomed
like wildfire in an environment with little constraining regulation, resulting
in a serious deviation from inclusive finance because of the failure in
disintermediation,” Wu told ALB, “The business model of P2P is very
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You worked for Air China’s legal department before, how is your current job
different from back then? How has this previous experience helped you with your
current work?

In-house legal department and external lawyers share a common goal and respon-
sibility: provide valuable legal advice and solutions to a company and implement them.
The two complement each other. The difference is that a in-house counsel needs to
judge the impact of legal compliance issues on the company’s business development
from the perspective of business and management, and reduce the company’s legal
risks through management. External lawyers are more independent. Having provided
legal services to clients in many different industries, they can come up with constructive
legal service solutions based on the depth and breadth of their professional knowledge
and experience, combined with the consideration of their clients’ specific situations.
My previous work experience has helped me better understand a company’s legal
service needs so that | can provide solutions tailored to the company’s actual situation.

You mainly focus on the capital market and have undertaken many innovative
projects related to IPO, mergers and acquisitions, financing, equity incentives, etc.
How do you think lawyers should carry out innovative projects?

The security capital market is strictly reqgulated. However, at the same time,
economic activities, laws and regulations are constantly developing and changing.
Lawyers are bound to encounter some unprecedented cases in this field, such as the
listing of the first company in a new industry, new transaction structure in a merger
and acquisition deal, and the implementation of the first project under a set of new
regulations. For these types of projects, it is necessary to determine the logics and
boundaries of the supervision and the needs of the project itself after a large amount
of research, analysis and thorough understanding of the project. Then a reasonable
and practical solution that conforms with the laws and regulations will be formed
and approved by relevant parties, which will ensure the smooth implementation of
that solution.

What are the recent trends in the capital market that you have observed, and
what are your insights?

In recent years, the domestic securities market has been advancing the reform
of the new share issuance system centred on information disclosure. This year, the
newly launched science and technology board has also welcomed the first batch of
listed companies. There is an increasing amount of IPO activities which has created
a good regulatory and market environment for companies planning their IPOs. These
companies should evaluate and plan for themselves as soon as possible, and once
they make all the decisions for their IPO, they should vigorously pursue it. At the same
time, the evaluation of listed companies and target companies has become more
reasonable in recent years, which is a boon for acquisitions and major asset restruc-
turing. There are many complex factors to be considered in mergers and acquisitions,
besides investment costs, business synergies, cooperation and management model,
we should also pay special attention to the legal and financial compliance risks of the
counterparty, and make a comprehensive assessment of all the above factors before
making any decisions.
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complicated and most of them are non-compliant.” Wu published an article on
P2P at International Financial News in 2014. Her observations on P2P turned
out to be a foresight.

Wu further points out that when the government and the regulators lack a
deep understanding of the new business models, legal professionals are obliged
to clarify matters and take things back to basics. “We should not just look at
the superficial phenomenon, but explore its legal origin and find out the legal
logic behind it. Of course, the responsibility of lawyers is not only to ‘step on
the brakes’, but more often we should give some important reference when the
government formulates rules and regulations.”

In Wang Yue’ opinion, a good lawyer should have in-depth understanding
and business acumen concerning the industries involved. “In the field of dispute
resolution, in particular those complicated finance innovation cases, there is one
thing that is particularly easy to be overlooked — having in-depth understanding
of the business background of cases — which in fact would help us to make
claims from a more favorable perspective, and to assist judges and arbitrators
to explore the nature of the transactions involved, and is ultimately conducive
to the protection of the interests of clients.”

Wang also finds it a valuable quality of a good lawyer, which is having a
strong sense of empathy. In non-litigation cases, it helps lawyers to understand
client needs, and in litigation and arbitration cases, it enables lawyers to help
clients not only winning the case but also winning the understanding from a
moral perspective thus obtaining support from judges and arbitrators. “When
clients come to us for help, they must be in some difficult situations. | would
try my best to understand what they have experienced and find out where the
problems are, and use my expertise to find the best solutions for them.”

Zhang Yunyan believes that good lawyers should be dedicated and
committed, and should also have comprehensive knowledge and acute sense
of business. “Keep learning new things and equip myself with knowledge of
related business areas, to ensure that the business interests of clients, as well
as their legitimate benefits, are maximized in an integrated way.”

P
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ZHANG YUNYAN
Senior Partner at Jincheng Tongda & Neal

Ms. Zhang Yunyan is widely recognized as a legal expert in dispute resolu-
tion in the industry. Her rich international and domestic dispute resolution
experience enables her to provide more targeted solutions for her clients in
negotiations, and provide her clients with legal opinions or suggestions of
significance, effectively avoiding future potential disputes for clients. She
also has long-term cooperation with many well-known companies at home
and abroad.

MA HONGIJI
Partner at Jingtian & Gongcheng

Mr. Ma knows his profession. He is very dedicated and diligent. He always
gives us timely responses and handles matters efficiently. He has been a
great help to our company.
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WANG MENGIJING

Partner at Co-effort Law Firm

Ms. Wang is a lawyer with great professionalism, and she is very experi-
enced in the financial field. She is conscientious and responsible, and pays
attention to details.

ANNIE YIN
Partner at Duan & Duan
Very experienced, great personality, trustworthy

YANG SHUGUANG

Partner at Anli Partners

Mr. Yang Shuguang has excellent industry knowledge and strong legal
skills. He is down-to-earth, creative and responsive. He has an extensive
business network, and leads a high-level team; it is a pleasant experience
working with him. Mr. Yang also has excellent lawyers’ professional think-
ing with a lively mind, and great logical analysis ability. He is hardworking,
professional and efficient and has excellent execution capacity.

ZHENG YU

Partner at JunHe LLP

Mr. Zheng Yu is very professional and highly competent. He always actively
solves problems for clients and provides good customer experience. He has
strong coordination ability, mobilizing law firm’s resources to help clients
with various problems. Mr. Zheng is also good at communication and can
accurately grasp customer’s requirements and then provide targeted solu-
tions.

JEFFREY LIU

Partner at Zhong Lun Law Firm

Mr. Liu Xinyu has excellent professional competency, rich practicing expe-
rience and strong skills. He is dedicated and diligent, and well received by
clients.

WU XIAOLIANG

Managing Partner at CM Law

Ms. Wu Xiaoliang is not only a legal professional with strong expertise,
but also a business partner or even a business mentor. With her outstand-
ing legal expertise and her keen insight into business rules, she has been
widely recognized in the industry as one of the most active and representa-
tive lawyers in China’s capital markets in recent years, and has gained the
deep trust of many clients.

SUN LIQING

Senior Partner at Ronly & Tenwen Partners

Mr. Sun has rich and solid practicing experience, which enables him to ac-
curately capture the legal risks that our company needs to pay attention
to during the operation process. He helped us build a sound intellectual
property operation management system. In the course of litigation, with
his strong expertise, Mr. Sun is able to grasp the main points of litigation,
and successfully protects the rights and interests of our company.
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KERFEIT / Wu Jingjing
A1k A / Senior Partner
+86 (21) 5878 5888
jingjing.wu@dentons.cn

Wau Jingjing has successfully transformed herself from a traditional civiland commer-
cial lawyer in real estate finance into an expert in aviation finance since she entered
the field in 2009.

Dentons’ leader in aviation finance

Wu and her team have had many achievements in aviation finance and are widely
recognized among peers.

She represented and provided legal service to AVIC International Leasing and its
Dongjiang-incorporated SPV throughout their cross-border aircraft financing and
leasing projects with Export Development Canada, Bombardier, and China Express
Airline. She also took part in many aircraft leasing, financing and cross-border
refinancing projects and during her representation of Minsheng Financial Leasing
and its Irish SPV, she frequently worked with banks from various countries. These
experiences earned her a reputation as an expert and a pioneer in the sector.

She can gain the clients’ trust quickly from the beginning of their relationships
because of her thorough research on operating lease as well as the insights she
gathered from working with colleagues at Denton’s global offices and discussing
the matter with peers at home and abroad.

"l always keep an eye on the new legal products and trends in the industry and
learn about the new transaction structures and legal matters. | provide my clients
with relevant services to serve them better with my extensive legal knowledge and
hands-on experience,” Wu says.

Over the years, Wu has offered her legal expertise to her clients over 150 aircrafts,
covering pre-delivery payment financing, down payment financing, refinancing,
aircraft sales and purchase, financial leasing, pre-delivery payment financing lease,
operating lease, cross-border security, insurance processing and equity transfer,
aircraft mortgage and mortgage interests transfer, equity pledge, repurchase
guarantee , third-party guarantees and other areas at home and abroad.

Adjusting legal services according to industry trends

Chinais actively aligning its aircraft leasing market with international standards. As
a result, the number of cross-border transactions is rising. From her observation,
Wu notices that domestic leasing companies are going global actively and China’s
state-owned aerospace manufacturer COMAC is becoming another industry giant
alongside Airbus and Boeing.

“After providing my legal expertise in many cross-border transactions, I'm confident
in serving Chinese leasing companies in this area. And as one of the legal advisers
for COMAC, | help the company grasp more business opportunities for better market
prospects,” Wu says.

Fostering aviation legal talent

As for fostering legal talent for the aerospace industry, Wu believes there are two
areas to focus on: broadening their knowledge in international aviation law and in
the aerospace industry.

“As the legal industry is becoming more specialized nowadays, some in-depth
understanding of the aerospace industry will help you serve your clients more
efficiently,” Wu concludes.

Address: FE BT HRFTXBEFES5015 EBHO15/16E
15th/16th Floor, Shanghai Tower, 501 Yincheng Road M, Pudong New Area
Shanghai, China
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KATHERINE WANG

Partner at Ropes & Gray LLP

Katherine has very solid knowledge in healthcare industry especially in area
of regulatory affair, government policies/ initiatives and local laws. As she
also has many years of working experience in MNC, she understands how
the company internal system works. The advice he gave is usually down to
the earth, practical and appropriate. | really enjoy working with her.

JASON WANG
Partner at Global Law Office

Mr. Wang has extensive practical experience in related fields, and has
in-depth insights into the Chinese market. His professionalism and high
sense of responsibility make him my preferred lawyer in this field.

WU JINGIJING
Senior Partner at Dentons

Ms. Wu Jingjing has long-term cooperation with our company. Her work-
ing attitude is careful and responsible, and she always delivers high qual-
ity work efficiently. She has been our trustworthy partner. In each project,
Ms. Wu always provides us with efficient legal services in going over the
transaction structure, and reviewing and revising transaction documents.
In transactions with complex structures, Ms. Wu represented us in nego-
tiations with foreign lawyers, made efforts to protect our rights and inter-
ests, worked hard to gain more benefits for our company, and contributed
greatly to making the projects successful.

YUE YONGPING

Partner at Grandall Law Firm

Mr. Yue is professional and dedicated. He always provides high-quality and
efficient legal services. He is an expert in many practice areas, to name a
few: domestic and overseas listing, corporate M&A, private equity invest-
ment, bonds issuing, foreign investment, and corporate matters.
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YU SHENGXING

Senior Partner at Hiways Law Firm

Our company cooperated with Mr. Yu in many trade friction cases as well as
in the USITC (The United States International Trade Commission) Section
337 investigation against Chinese steel companies. Mr. Yu handled those
cases conscientiously and efficiently. He also obtained satisfactory results
for our company in many other cases.

XU LING
Executive Partner at Guantao Law Firm

Ms. Xu Ling has performed exceptionally well in her practice areas. She al-
ways gives us timely feed-back and provides us with a variety of solutions.
She impresses me with her professionalism, meticulous working attitude
and patience. In a word, she is my “client choice” lawyer.

LIU ZHIQIANG
Senior Partner at Tahota Law Firm

Mr. Liu has outstanding comprehensive capabilities. He is good at com-
bining legal and accounting, taxation and financial methods to design an
overall solution framework and specific solutions that can be effectively
implemented. With extensive knowledge, rich experience and high com-
petency, Mr. Liu is one of the most outstanding lawyers in China’s capital
market and investment M&A field. He is a trustworthy partner to work with.

LI LEI
Partner at Sidley Austin LLP
Good knowledge and experience in the healthcare industry.

YUN DAHUI
Senior Partner at Hylands Law Firm

Ms. Yun gives timely and professional guidance to our company in debt
financing and equity financing projects, the equity transfer of the project
subsidiaries, and the financing disputes, helping our company successfully
accomplish the related business and avoid the possible losses. We have
developed a deep trust in the professional competence and services of Ms.
Yun.

YAO KEFENG

Executive Partner at Guo Biao Law Firm

Mr. Yao Kefeng has in-depth knowledge reserves and experiences in the
professional sector. He is keen in studying the complicated cases and
skilled at summarizing experiences. He wins not only high recognition from
industry experts but also praises from all customers. As the outstanding
talent in the legal industry, Mrs. Yao deserves the praises.

SHEN JUN
Partner at Commerce & Finance Law Offices

During serving as the legal counsel of us, Mr. Shen Jun provides effective
legal supports to our daily operation and management. He responds quick-
ly in the consultation works and services, with high quality work and good
attitude. @
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n June 17, 2019, after four years
Oof preparation, the Shanghai-

London Stock Connect (SLSC)
was officially launched. The China
Securities Regulatory Commission
(CSRC) and the UK Financial Conduct
Authority issued a joint announcement
to approve the implementation of the
SLSC's business.

The SLSC is a landmark project
that not only brings significant
benefits to both issuers and investors,
but also symbolizes the deepened
collaboration between China and
UK in the finance sector and the
only continual opening up of China’s
capital market.

“Since joining the WTO in 2001, the
opening up of China’s capital market
has never ceased,” said Yang Yuhua,
Partner at Llinks Law Offices, “With
the rapid growth of China’s capital

volume, the degree and depth of
internationalization is increasing
- these developments go hand in
hand.”

“For lawyers, it brings the
opportunity to help their blue-chip
clients broaden their exposure to
global capital markets and to guide
them through the many challenges
of cross-border regulation,” said
Delphine Currie, Partner and Co-
Chair of the Global Corporate Group
at Reed Smith.

“We believe that the capital
markets, especially the equity
capital market, in China will become
more globalized, and there will be
increased connectivity with European
and global capital markets, " said
Tim Wang, Co-Managing Partner
of Clifford Chance in China, “this
initiative is also intended to aid the
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PRC market’s desire to ‘go global’ and
adopt the best international practice.”

As China still enforces foreign
exchange controls on capital, Yang
added that “the opening of the capital
market will be a step by step process,
one of gradual progress of relevant
checks and balances.”

INCREASED CONNECTIVITY

Unlike the Shanghai-Hong Kong
Stock Connect and Shenzhen-Hong
Kong Stock Connect, since the time
difference between London and
Shanghai varies between 7 to 8 hours
there is almost no transaction overlap
time, the SLSC is unusual as it involves
a mechanism that connects the
capital pools that exist in Shanghai
and London via a two-way depository
receipt programme.

The SLSC has also created a number

LEGALBUSINESSONLINE.COM/CHINA

of “firsts”: 1. Chinese investors have
the opportunity to invest directly
in international stocks in China
without being subject to domestic
capital control restrictions; 2.
Eligible Chinese companies listed
on the Shanghai Stock Exchange
(SSE) can issue GDRs and apply for
their listings on the Main Market
of the London Stock Exchange
(LSE); 3. The SSE will be open to
foreign issuers; and 4. international
investors are allowed to enter the
Chinese A share market directly
from outside Greater China through
international transactions and
settlement operations.

Prior to this, investors will
generally need to qualify as a
Qualified Foreign Institutional
Investor (QFIl) or Renminbi Qualified
Foreign Institutional Investor (RQFII)
to invest directly in A shares. Wang
pointed out that “the instrument of
Global Depository Receipt (GDR)
makes it easier for international
investors outside of the QFIl and
RQFII regime to access the growing
Chinese economy and build up their
China-themed investment portfolio.”

“The instrument of China
Depository Receipt (CDR) can
help inject liquidity and increase
valuation for blue-chip London
listed companies and allows PRC
investors easy access to high-
quality enterprises listed on the
UK markets without concerns over
foreign exchange controls,” Wang
said, “It also increases a London
listed company’s brand recognition
in China and helps it build a closer
relationship to its customer and
investor bases in China who are
more focused on the company’s
China growth strategy ahead.”

What are the benefits to a
Chinese company of obtaining
a listing of GDRs on the London
Stock Exchange? According to
Currie, international institutional
investors are familiar with London
DRs (GDRs) and, as such, despite
the current climate, for the right
investment proposition, a listing of
GDRs in London has the potential to
unlock a very large pool of additional
investors. Currie also stressed that

CAPITAL MARKET
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“to ensure the listing is successful,
a company will need to accompany
it with an ongoing campaign to
develop and maintain their profile in
the London market.”

lain Hunter, a partner at Clifford
Chance in London, added, “It also
improves a Chinese listed company’s
ability to raise their international
profile, enhance media and research
coverage. In particular, London-
listed GDRs can be sold to qualified
institutional buyers in the U.S. as
well as institutional investors outside
of the U.S., which may be more easily
used for offshore expansion.”

The SLSCis a two-way mechanism
with westbound and eastbound
business. The westbound business
comprises solely of Huatai Securities
currently, and the British HSBC
Group is reported to be the first UK
company to list in China.

In the early stage of eastbound
business, LSE Listed Companies are
not allowed to directly raise funds
in the Chinese domestic market
through the issuance of CDRs
by new shares as the underlying
securities. “This is an important
commercial consideration for UK
listed companies when evaluating
the issuance of CDRs,” Yang
believes that this is one reason why
many market participants are still
cautiously observing on the sidelines.

FIRST “A+H+G" LISTED
COMPANY

Huatai Securities is the first A-share
listed company listed on the LSE
under the SLSC mechanism and
became the first listed company
in China with “A+H+G"”. Clifford
Chance acted for Huatai Securities
and Wang told ALB that “although
the transaction was eventually
completed in June, the work was
actually undertaken on a very
accelerated timetable as compared
to other similar transactions,
particularly ground-breaking
transactions such as this.”

What is particularly innovative
about the scheme is that it enables
fungibility across both markets.
Wang revealed to ALB that the rules
around the mechanism were still in

o/ inaay

the process of being finalized during
the course of the transaction, “As such,
how we described this mechanism
and explained the possible risks in
the prospectus and other offering
documents were challenging.”

The different regulatory regimes,
time difference and trading hours
across markets, each bring many
challenges to a lawyer’s work. The
opening of the SLSC does not involve
investors crossing the border.

As Huatai Securities was already
listed on both the SSE and the
HKSE before the GDR listing,
Clifford Chance also advised on the
appropriate procedures to enable
the Company to effectively meet its
regulatory obligations across China,
the UK, and Hong Kong.

For example, in the UK, the
requirement is to disclose as soon
as possible after the information
arises, whereas in China and Hong
Kong inside information is generally
disclosed outside of trading hours.
“To facilitate information disclosure,
trading on the SLSC segment of the
London Stock Exchange (LSE) is
pushed back to 9 a.m., rather than
8.00 a.m., thus providing a short
time window between the end of
trading on the Shanghai and Hong
Kong markets and the start of trading
in London when disclosures can be
made,” said Hunter.

Currie cautioned that “for
companies, many of the legal and
regulatory challenges are likely to
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derive from those associated with any
dual-listing, including having to meet
the requirements of two different rule
books, as all participating companies
will be required to meet the listing
and ongoing obligations specific
to each market”. Currie admits,
“there will also be other challenges
in ensuring that both boards and
investors are properly briefed about
these and other differences between
the two markets, such as approaches
to corporate governance. ”

“Listing documents will need to
disclose these distinctions clearly
to enable informed investment in
companies on the platform and
reduce the risk of misunderstandings
further down the line,” Currie adds.

RISING NEEDS AND CHALLENGES
For A shares that have been included
in the MSCl index and whose weight
has increased, the demand for
international investors has increased
sharply. The market demand for
active and passive investment has
made SLSC attract much attention
in the eyes of international investors,
Yang observed.

Other than language and
investment culture differences,
the SLSC truly connects two
highly regulated markets - in
terms of eligibility, listing process,
prospectus/disclosure liability, and
ongoing compliance obligations,
relevant laws and regulations,
regulatory requirements - there are
many differences in market practices,
the specific regulatory styles and
methods of the various regulatory
layers are all different.

“The SLSC brings together the
world’s two important capital
markets. The many benefits and
challenges brought about by
internationalization are self-evident,
but some commercial and market
environment challenges cannot be
solely solved by lawyers, Chinese and
foreign issuers and investors must
also face them”, Yang stressed that
“the learning curve is very steep.”

Accoring to Yang, for international
investors, they need to be familiar
with the trading mechanism
as soon as possible, organize

LEGALBUSINESSONLINE.COM/CHINA

investment analysis team resources,
understand the characteristics of
information disclosure, adapt their
international investment strategy
to the Chinese market, etc., so as to
ensure successful participation in the
Chinese market and benefit from its
rapid growth.

“But there are some aspects where
Chinese and English lawyers can play
a key role,” explains Yang, “on the
SLSC project, if both the Chinese and
British lawyers of relevant market
participants (such as issuer, sponsor,
depositary, custodian, investor, cross-
border conversion agency) can work
closely together this will help Chinese
and foreign clients truly understand
the legal environment, regulatory
requirements, reasonable industry
and market practices of each other’s
markets, and will certainly provide
high value-added professional
services and support to market
participants.”

Forward-looking, international law
firms with robust and integrated UK,
US, and China practices and close
relationships with PRC law firms will
stand to benefit as the deal execution
requires seamless collaboration
among legal teams from different
jurisdictions, according to Wang.
“These law firms can diversify their
product offering into advising on GDR
and CDR transactions and continue
to provide comprehensive legal
services to existing and potential
clients in China and the UK, Which
include the key issues for clients to
consider after listing, such as when
to exercise the green-shoe option to
stabilize stock price, etc.”

The London Stock Exchange lays
claim to being one of the oldest
exchanges in the world and, like
many mature markets, has a high
proportion of institutional investors.
Itis also one of the most international
of exchanges, with over half of
investors based overseas, and non-
UK companies representing over 35%
of market value.

“The difference between Chinese
and British investment cultures is
also an unavoidable issue in the SLSC
project,” Currie observed.

“While willing and able to
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consider more sophisticated and
complex investment propositions, by
investing in London Stock Exchange-
listed companies, investors expect
adherence to high standards of
corporate governance. This includes
applicable regulatory requirements,
but also less formal guidelines and
standards set by institutional investor
groups themselves. Institutional
investors also expect to be able
to have greater dialogue with the
companies in which they invest (with
high expectations set for this by the
UK corporate governance codes
applying to both listed companies and
institutional investors). ”

Curries said lawyers and other
professional advisers can help
companies navigate this environment
and provide guidance on how to meet
investor expectations. Reed Smith has
lawyers who have listed more than
250 Chinese companies in HK, the
UK and the USA. “Our teams on the
ground in China and Hong Kong are
perfectly placed to bridge any cultural
differences,” Currie said.

DEEPENING CONNECTIONS

The launch of the SLSC, even though
it has its unique international
political and economic background
and geopolitical relationship, is also
the result of the two-way choice of
London’s international mainstream
capital and financial markets and
the Chinese market. In the long
run, Chinese investors will gradually
leave the investment concept of the
highest return rate, focus on the more
stable investment income provided by
developed markets, and more mature
asset allocation, and then realize
sustainable return, according to Yang.

Recently, FTSE Russell has officially
incorporated A shares into its global
stock index system, which not only
brings incremental funds to A shares,
but also brings value investment
ideas. There are indications that the
international investment community
supports and trusts China’s long-term
economic development and capital
market reform and opening up.

The current international trade
tensions continue to create a
challenging environment for Chinese
companies seeking to attract

international investment. The new
platform provides a new route to
access the London market, one
of the deepest pools of capital
in the world, but it is not open to
all companies — there are various
criteria which a Chinese company
will need to satisfy in order for GDRs
representing its shares to be eligible
for admission to the UK Official List
and the SLSC segment of the Main
Market of the LSE. “The RMB 20
billion ($ 2.8 billion) market cap
requirement alone will preclude all
but the largest,” Currie pointed out.

The qualification requirements
for the issuance of GDRs on the
LSE determine that the size of the
transactions on the SLSC is limited
and will not dilute the existing shares
in the domestic market to a large
extent.

Wang pointed out that the SLSC
is not a “shortcut” for domestic
enterprises to list on the LSE, but
creates a new “path” for them to
enter the overseas capital market,
“Not all sectors or companies listed
on the SSE are equally appealing
to the UK and global investors. Nor
does it mean that with the SLSC
all the other listing avenues are
eclipsed. Listings in China, Hong
Kong, London, and the US have their
own advantages and suitability. At
the current stage, listed blue-chip
companies in specific sectors and
with global expansion strategy have
a higher chance of following the lead
of Huatai Securities and completing
a GDR offering.”

In addition, the CSRC and the FCA
have entered into a memorandum of
understanding whereby they have
agreed to cooperate with regards
to the supervision of companies
listed under the Shanghai-London
Stock Connect, “which includes with
regards to undertaking enforcement
actions for any market misconduct,
such as insider dealing or market
abuse, " Wang continued, “while
there are some regulatory differences
between the two jurisdictions, the key
concerns of the two regulators are
the same - protecting investors and
maintaining the orderly functioning
of the financial markets. ”
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WEALTH MANAGEMENT

i

With China now being the fastest-growing wealth market in the world, wealth management lawyers
are very much in demand, providing advice on succession planning, inheritance, trusts and more. As
a result, Chinese law firms have begun to specialise in this fast-growing practice area, as well as beef
up their wealth management teams.

By Asian Legal Business

EETFEARAMR LEREGEROVETZ , XM EETERMATIREZHEM , H§X%Z
AR, #E, EREFFEAMNEATRERY. At , PENRBIESAFHRTETXA

PRI SFE , FmEENEEEAKNRR.

BE . (LMEEER)

here are an increasing number of wealthy people in China now who
Trequire professional assistance to manage their sizeable resources, and
the legal industry is gearing up to fulfill this growing need.

The total amount of individual wealth in China exceeded 146 trillion yuan
($21 trillion) last year, according to a report by digital wealth management
platform Yiren Wealth.

And that number has maintained an impressive average annual growth rate
of 20 percent in the past decade. Though times have become more volatile of
late due to various tensions, the growth in the last 10 years bodes well for the
wealth management industry.

There are now 30 million individuals in the “mass affluent” category,
which refers to those in the wealthier end of the mass market. And as for the
fabulously wealthy, the number of high-net-worth individuals (HNWIs) reached
1.67 million last year.

According to the China Private Banking Report 2019 released by China
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laws and offshore ‘Granny’ trusts.”

- Zhang Jun, Dentons

“BRINA RIS  NERBER BMAE

"Hot areas these days include the top-down structural WEM."'I MANAHEMENT

design for foreign tax residents, simultaneous planning for
domestic and foreign equity trust, ownership restructuring for family business, compliant
tax planning, foreign grantor trusts under U.S. laws, non-resident trusts under Canada
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Construction Bank and Boston Consulting Group, each of these 1.67 million people
has individual investable financial assets of 6 million yuan and above.

CLEAR TRENDS

Zhang Jun, senior partner at Dentons, believes that the wealth management market
is changing rapidly, and the trends are clear.

“What clients need are lawyers who can understand wealth management needs,
who have studied this matter in depth and can execute the plans, and who can
integrate service resources,” says Zhang.

Clients need services beyond private wealth management. “They also need legal
services for families to grow their wealth and manage their businesses with a top-
down structural design. Hot areas these days include the top-down structural design
for foreign tax residents, simultaneous planning for domestic and foreign equity trust,
ownership restructuring for family business, compliant tax planning, foreign grantor
trusts under U.S. laws, non-resident trusts under Canada laws and offshore ‘Granny’
trusts,” says Zhang.

Zhu Tengfei, partner at Tian Yuan Law Firm, sees wealth succession and tax
planning as particularly important areas for the wealthy.

“The wealth of these cross-border high-net-worth individuals has become more
transparent, which makes wealth succession and tax planning important for them.
The planning we emphasize is not the one in traditional sense. It comes with two
levels based on the current trends: first is compliance, second are measures to reduce
risks and avoid double taxation,” says Zhu.

But almost all the high-net-worth individuals are exposed to wealth management
risks.

Xiao Wei, founding partner at Junhe, thinks some of it could be tricky with so much
at stake.

“There's a lot to consider, such as how to get succession done, how the children’s
marriage impact the family, how to pass the wealth across generations. If it involves
shareholding of a family business or a listed company, they need to think about how
to control and distribute the shares. Offshore assets also involve laws and regulations
of different jurisdictions,” says Xiao.

Another related trend is the protection of their wealth.

“What | mean here is protection of the ownership of their wealth, but not protection
from investment risks,” says Xiao.

He says factors to consider include if the risks are separated. For example, if the
entrepreneur has separated the risks of his/her family asset from his/her corporation
and if the assets were acquired legally, such as tax compliance to reduce risks from
non-compliance.

“The third trend is that more families and individuals are willing to donate part of
their wealth to charities. This requires lawyers to make planning in terms of structure
and operation,” explains Xiao.

CHALLENGES FOR LAWYERS

Dentons’ Zhang sees the service model as the biggest challenge in wealth
management for lawyers and clients.

LEGALBUSINESSONLINE.COM/CHINA
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“There needs to be highly professional lawyers with a high standard of

ethical conduct who are dedicated to serving the clients, to keeping clients’

- Xiao Wei, JunHe

. LMW EARTESH

“There is a mismatch between a lawyer’s practice area and a client’s need
for anintegrated solution. It is thus essential for lawyers to combine resources
and capabilities to serve the clients,” he says.

Another major challenge is the ability to provide cross-border services
regarding the clients’ business development, asset allocation and residency
status, and simultaneous planning is always needed.

“What is more important is that such cross-border services involve multiple
jurisdictions. How to solve the legal differences among the jurisdictions to
ensure compliance is undoubtedly a big challenge for lawyers,” says Zhang.

Tian Yuan’s Zhu points out that when asset allocation is put in a global
context, wealth management lawyers are required to have a high level of
proficiency in foreign languages. Not only that, equity adjustment could mean
corporate restructuring and merger and acquisition.

Additionally, the mix of personal and professional matters that is
commonplace amongst the wealthy can also prove challenging.

“Adirect challenge is how to gain your clients’ trust. As family and individual
wealth is often kept as a secret, it is different from working as an external
lawyer to solve legal matters. So trust is the first and the biggest challenge,”
says Xiao from Junhe.

A lot of the wealth management lawyers started with practicing marital
and family law. To close this gap could be difficult for them.

“Combining commercial law and family law is the strongest legal
protection for ensuring wealth succession and planning. It is expected that
some competent foreign-focused commercial lawyers and family law lawyers
will form the best group in the wealth management sector in just a few years,”
says Zhu.

He feels this could prove to be a lucrative career path for foreign-focused
commercial lawyers.

China’s regulatory framework for wealth management is still taking shape.
And Zhu observes that although the regulatory is still being improved upon,
it is possible to use the necessary legal tools to achieve wealth management
goals under the current legal system.

“With that said, China still needs legislation for laws such as the trust law.
The lack of legislation has to do with the failure to solve certain theoretical
issues regarding the trust law and the legislature’s understanding of the social
values of these laws,” says Zhu.

He suggested drawing from various wealth management tools such as
banking, insurance, trusts, tax planning and wills to offer the best service for
clients.

“Wealth management lawyers must have capabilities to learn as the legal
framework in this regard is still being developed and improved. They also
need to think about how to coordinate the laws and legal framework of other
countries with China’s, which will require forward-looking thinking,” says Xiao.

“Only in this way can they help clients solve not just today’s problems but
also tomorrow’s.”

LOOKING TO THE FUTURE

The development of the wealth management industry will inevitably promote
and advance legal services in this area. Zhang says it is an industry consensus
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information confidential and to providing clients with an integrated solution
by combining resources at home and abroad.”
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"Combining commercial law and family law is the strongest legal protection

WEALTH MANAGEMENT

for ensuring wealth succession and planning. It is expected that some
competent foreign-focused commercial lawyers and family law lawyers will

form the best group in the wealth management sector in just a few years.”

- Zhu Tengfei, Tian Yuan Law Firm

“FEENREENESRRAN EEENAYNNRBEINEEZRE, it
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EERIUAMNTRRE A, 7
- KT, RTRMES A

that wealth management will be a regular business with great potential.

And he foresees that the breadth and depth of wealth management will eventually
lead to segmentation of legal services.

“Law firms vary in terms of their brand image, management model and business.
The most effective way to stand out is to find your position based on your resources
and capabilities and to establish a system for this business,” says Zhang.

And after establishing your tools and resources, the best strategy is to be
specialized in one area to expand your market in this legal industry ecosystem.

“A better approach is to lead the market segment and stay competitive overall,”
says Zhang. “The knowledge management skills and the ability to combine services
of the lawyers are keys to developing your business.”

And of course, no single lawyer or law firm would have all the things necessary at all
times. To this end, Zhu suggests looking at the big picture and seeking partnerships.

“Private wealth management is a complicated task that involves the overlapping
of different business areas and collaboration with clients and partners. To offer quality
legal service, we must uphold the concept of win-win cooperation and work with
lawyers from first-tier cities to maximize the clients’ interests,” says Zhu.

“We can cooperate with other outstanding private wealth management teams
that have a big platform, resources and reputation to satisfy the clients’ needs for
cross-border and multidisciplinary services.”

And it is a capable pool to draw from. Wealth management lawyers are a group
of professionals who are fluent in foreign languages, specialized in commercial
and family law and capable of using various legal tools to offer family businesses a
one-stop solution to wealth protection and succession. Zhu stressed that lawyers in
wealth management cannot afford to be operating solo.

“The competition will be on your ability to improve your reputation, integrate
your resources, become more specialized and build your team and core values,” he
emphasized.

Zhang says wealth management lawyers must look at four areas to stay
competitive, namely: their professionalism, perspective, organization and technology.

“Professionalism of course is the fundamental requirement. Perspective means
they need to think from the family’s perspective and prioritize their needs in wealth
management, as balancing the family business and the family is a key requirement,”
says Zhang.

“As good actions come from good organization, it is a core requirement to establish
a ‘small organization’ that can integrate into the wealth management ecosystem.
Meanwhile, knowledge management skills and the ability to apply technology in your
services are requirements under the current trends.”

Some say Chinese families’ demand for wealth management lawyers is still in an
initial stage and there is room for more development.

As Xiao sums it up: “Overall, there needs to be highly professional lawyers with a
high standard of ethical conduct who are dedicated to serving the clients, to keeping
clients’ information confidential and to providing clients with an integrated solution
by combining resources at home and abroad.” @
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SILVER LININGS

The world is facing a number of important economic challenges, including the distinct
possibility of a no-deal Brexit, and a sharper slowdown in China as a result of the
ongoing trade war with the U.S. However, for offshore law firms, the outlook has
remained bright, with work flowing in from both traditional and non-traditional sources.

By Asian Legal Business

RHREFHIRE —RINERNRE , SRRERALKTHDWUEREK" , ARBTEXRE
SENBRZEMSBTELFTE-—LRRINE. AWM, N TEFEMSESAKE , 8
SMAXH | REEZMIEE ST THERRTH,

% . (WNEEHRS)

38 ASIAN LEGAL BUSINESS CHINA « T % 224 5- o E iR AUGUST 2019



DFFSHORE

"In APAC, we are seeing healthy growth in fund launches in both the fintech and blockchain space.
A handful of cash-rich and sovereign-backed asset managers and fintech specialists in the region
have, in a short space of time, been occupying themselves with setting up their investment fund
platforms to allow interested participants to tap into their expertise and technology.”

- Maggie Kwok, Harneys

HIABX , ZNEINEBMBRNXRETNFNESRITERRER, ZHXIBINER#HE
BERXENRFEELATNERMRTFREENAAREEACHRAES TS, UERX

BHNSEEEBF AT LA RRMER,
- Maggie Kwok , & hHf @ M=%

growth remains sluggish worldwide, businesses and industries have

several other challenges to contend with. These include the spectre
of Britain crashing out of Europe without a deal, and the ongoing trade war
between the U.S. and China. However, it is not all doom and gloom from the
perspective of offshore law firms, who see a steady influx of work from more
established industries, as well as fast-growing new sectors in Asia.

The global economy is not in a good state right now. While economic

SURGING SECTORS
Fiona Chan, partner in offshore law firm Appleby’s Hong Kong office, notes a
marked increase throughout various sectors.

“In particular, banking, (re)insurance, medical, pharmaceutical and
biotech. These resulted in a marked increase in our offshore activities relating
to different practice areas, such as banking & finance, corporate, IPOs, funds,
insurance, private client and trusts and technology & innovation,” says Chan.

Lishi Fong, partner in the banking and finance practice of Harneys’
Singapore office, sees an increase in activity in the funds space. In particular,
there has been a growth in several credit funds and commodities funds, which
she thinks is the result of Singaporean government introducing stimuli for
foreign investment.

“Over the years, the government has introduced many policies to attract
foreign direct investments (according to a report produced by the Economic
Development Board of Singapore, foreign direct investments jumped from
$62 billion in 2017 to $77 billion in 2018) and Singapore is seen to be politically
stable with a reliable legal and regulatory system,” says Fong.

“In 2018, Singapore introduced the Variable Capital Companies Act, which
is aimed at providing fund managers with an alternative form of corporate
vehicle for use as a collective investment scheme. With the variable capital
companies (VCC) framework, more fund managers may look to Singapore
when establishing their fund,” Fong adds.

Maggie Kwok, her colleague in Hong Kong, shares similar observations.

“In APAC, we are seeing healthy growth in fund launches in both the fintech
and blockchain space. A handful of cash-rich and sovereign-backed asset
managers and fintech specialists in the region have, in a short space of time,
been occupying themselves with setting up their investment fund platforms to
allow interested participants to tap into their expertise and technology,” says
Kwok, a partner in the investment funds and regulatory practice of Harneys’
Hong Kong office.

Philip Graham, partner in the investment funds and regulatory practice in
Harneys' BVI office, is aware of “a boom over the last three years” in three
specific areas within the crypto-asset space, namely: (i) crypto-asset focused
fund launches; (ii) initial coin offerings (ICOs) and in more recent times, initial
exchange offering (IEOs) and security token offerings (STOs); and (iii) the
establishment of digital currency exchanges.

He's certainly not alone in his view. Geoffrey Tang, senior legal manager in
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Ogier’s Hong Kong corporate team, notes the cryptocurrency and blockchain-
based technology sectors are seeing a lot of interest in the region and
particularly in Singapore.

The general fascination with blockchain alone is enough to drive the growth.
However, there remains much accompanying nervousness about it.

“Anecdotally, most people accept that in certain ways, the rise of blockchain
will fundamentally change every industry on the planet. Digital currencies
are just a small part of it, but with the general awareness of Bitcoin and other
altcoins, they lead the charge for the blossoming disruptive force,” Graham
explains.

“Clearly, growth is also driven by valuation and with the wildly fluctuating
cryptocurrency prices, investors remain fascinated by this space, if not slightly
terrified.”

Besides blockchain, lan Mann, Harneys’ Asia managing partner and the
long-term head of its litigation and restructuring practice group in Hong Kong,
thinks e-commerce has been a big driver of fintech in the region. However, it
might be slowing down now.

“In Asia, basic e-commerce payment gateways combining direct-to-market
customer participation with fully branded or ‘white-label full-service delivery
has driven early fintech innovation. The market is probably slowing after
initial low barrier to entry participation saturation,” he says.

CHALLENGES
Despite the interest, Tang says regulators have been adopting a more cautious
approach given the perceived volatility of the crypto/blockchain sector.

Graham is even more vocal, naming “regulation, regulation, regulation” as
the key hurdle in this area.

“As with any new industry, the global regulatory bodies are desperately
trying to bend and flex their existing laws to try and meet the relevant
requirements in this space. But largely failing miserably. This will be a
constantly evolving story through time, but at the moment, they simply
cannot keep up with the evolutionary process, which means they constantly
over or under regulate the area,” says Graham.

"“This leads to a lot of the protagonists regularly “jurisdiction shopping” to
find the most suitable home for their product. Some wish to operate entirely
without regulation and there are jurisdictions which offer that. Some wish to
operate squarely within a regulatory framework, but need those laws to be
carefully thought through and allow enough flexibility for their product to
flourish,” he adds.

To allow space for growth but to maintain enough control, regulators have
created testing grounds via sandboxes, particularly for the fintech industry.

“Regulators in APAC have demonstrated their commitment and drive for
innovation by adopting regulatory sandboxes, which are formal programs
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“Although the reform of regulatory regimes in Asia to facilitate capital raisings by companies in emerging
and innovative industries is a welcome one, most of these expanded regimes in Asia have only been in

place for a short time.”
- Geoffrey Tang, Ogier
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designed to test financial services and business
models with actual customers, subject to certain
safeguards and oversight,” notes Kwok.

Regulatory sandboxes have been launched
in various jurisdictions in the region including
Hong Kong Securities and Futures Commission’s
Regulatory Sandbox, Singapore’s Fintech
Regulatory Sandbox and Japan’s Fintech Proof
of Concept Hub.

However, regulators have been more accommodating with other industries.

“As the number of listed companies from more established sectors
increases, a number of jurisdictions in Asia have been expanding their listing
regimes to facilitate the listing of companies from emerging and innovative
sectors,” says Tang.

“The growth of the biotech, fintech and blockchain-based technology
sectors in Asia broadly dovetail with the growth of these sectors globally as
investors seek higher potential returns and to diversify their investments. The
acknowledgement by regulators in Asia of the need to adapt their regulatory
regimes to facilitate capital raisings by companies in these sectors to remain
globally competitive has also served to drive this growth.”

Examples of this include the expanded listing regime for biotechnology
companies in Hong Kong, who have traditionally had difficulty meeting the
financial eligibility tests for listing. And companies with dual-class share
structures with weighted voting rights in Hong Kong and Singapore, who have
traditionally not been able to list without collapsing such structures.

“Although the reform of regulatory regimes in Asia to facilitate capital
raisings by companies in emerging and innovative industries is a welcome
one, most of these expanded regimes in Asia have only been in place for a
short time,” says Tang.

Thus, he says some companies are reluctant to be the “first mover” to list
under the expanded regimes and are waiting for market practice to settle and
develop first.

Regulatory development is a key topic in the challenges of other booming
sectors too.

Fong says the VCC is new and has not been tried and tested. Although the
legal framework for setting up the VCC is in place, there may be practical
issues which will only be known when one is setting up the VCC.

Prabha Sasidharan, senior associate at Appleby, says the legal hurdles
for any new industries are often linked to the development of the legal and
regulatory regimes of any relevant country.

For instance, the SFC in Hong Kong had only issued guidelines to regulate
digital assets towards the end of 2018 by imposing licensing conditions on
intermediaries who manage or distribute funds investing in virtual assets of
more than 10 percent of their portfolio, irrespective of whether virtual assets
meet the definition of “securities” or “futures contracts.”

These include guidance on custody requirements, portfolio valuation and
risk management. The issuance of eight digital bank licenses by the Hong
Kong Monetary Authority only occurred in 2019, after years of discussions.

“All these proactive steps are welcoming signs that the jurisdiction is
positively defining the regulatory framework within which businesses may
operate, but further development and refinement are required for such
frameworks to become mature,” says Sasidharan.

ADVANTAGES AND OPPORTUNITIES
But Fong believes that Cayman funds will co-exist with VCCs, given the
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“In 2018 Bermuda introduced a new legal and regulatory
framework designed to govern and regulate initial coin/token
offerings and the digital asset business and InsurTech sectors.
The Cayman Islands and the BVI both have flexible systems
and are well placed to become an attractive destination for
technology entrepreneurs.”

- Prabha Sasidharan, Appleby
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- Prabha Sasidharan , &2 MEE T

familiarity international investors have with the Cayman fund structure. Therein
lies the opportunity for offshore firms.

“There will be more cross-selling opportunities between offshore firms and
onshore firms as we will have clients wanting to explore the VCC structure and
clients of onshore law firms may want to explore the Cayman or Luxembourg
fund structure. We play a supporting counsel role in the funds formation space
and we will continue to work closely with the onshore counsel to support our
clients and provide them with innovative and practical solutions,” says Fong.

In comparison with Asian jurisdictions, Sasidharan says there are less legal
hurdles in Bermuda, the Cayman Islands and the BVI.

“In 2018 Bermuda introduced a new legal and regulatory framework
designed to govern and regulate initial coin/token offerings and the digital
asset business and InsurTech sectors. The Cayman Islands and the BVI both
have flexible systems and are well placed to become an attractive destination
for technology entrepreneurs,” says Sasidharan.

Her colleague Chan expands on other features of offshore jurisdictions.

“Based on the attractiveness of BVI corporate vehicles for international
businesses, asset holding and investments, there has been a steady increase
in the use of BVI companies as holding and operating companies across the
technology industry. The BVI had also introduced flexible know-your-customer
rules that allow digital verification of identities rather than the traditional “wet-
ink” paper-based system,” says Chan.

“The regulators in the Cayman Islands and the BVI have both developed
initiatives for establishing a technology-neutral regulatory sandbox to
encourage, foster and incubate companies operating in the fast-moving sector
of fintech. The legal framework in these jurisdictions is more mature and
developed than most Asian countries.”

Ogier’s Tang describes the use of offshore jurisdictions by companies in
the fintech and blockchain-based technology-based sectors as “exceedingly
popular.”

“Many of the established offshore jurisdictions (for example, the Cayman
Islands and the BVI) combine tax neutrality with a stable and internationally
recognised legal platform,” says Tang.

For those companies from other emerging and innovative sectors that wish
to come to market, the traditional advantages of using an offshore jurisdiction
remain, including the flexible nature of offshore company law to facilitate the
compliance with listing and ongoing requirements for listed companies; speed
and efficiency in setting up new offshore entities; and robust common law legal
system based on English law.

Therefore, offshore law firms are well placed to advise companies from these
sectors on the advantages of using offshore jurisdictions for their businesses
and navigating the relevant regulatory and legal requirements from early stage

LEGALBUSINESSONLINE.COM/CHINA
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to when they come to market (and beyond).

According to Harneys, the jurisdictions of the BVI and the Cayman
Islands have proved exceptionally welcoming to this line of business and
as a result, offshore firms have seen a huge amount of the work in this
area.

“Harneys took a pioneering role in the cryptocurrency space back in
2016 with several exceptionally talented clients from the west coast
of the US, whilst all of our competitors initially took a backseat. Since
then, we have launched over 100 crypto-asset focused funds across both
jurisdictions with clients based all over the world,” says Graham.

The firm has also claimed to be involved with some of “the truly premier
ICOs,” including the world’s largest (at the time) in 2017 when a client
raised $1.7billion using a BVI domiciled vehicle.

“Both jurisdictions have regulators who are keen to get the relevant
laws in this area exactly right and private sectors who have genuine
expertise with this unique type of work. We find clients continue to come
to us directly and so offshore law firms are truly at the coal-face of this
industry,” says Graham.

WINNING, RETAINING CLIENTS

While the benefits of tapping an offshore legal firm are clear, the path
to winning and retaining the clients is another artform of its own. Many
of those that Asian Legal Business spoke to have a view on how to do it.

“As many companies from the emerging and innovative sectors are
still early-stage companies and may not have a clearly delineated legal
function, it is important for offshore firms to build relationships early, be
pro-active in considering alternative legal structures that enable their
clients to achieve their commercial aims and become trusted advisers to
these companies on an ongoing basis (rather than on a project to project
basis),” says Tang.

Tang also cites flexibility in pricing as important as these companies
may be operating under stringent budget constraints as they seek to grow
their businesses.

Graham thinks showing a willingness to understand their client’s
business and needs is key.

“Besides that, having dedicated teams on the ground with local network
and expertise in the various regions working with the onshore regulators
to ensure that the laws are suitable and appropriate. We are still at a very
embryonic stage and so being nimble and pragmatic as the evolutionary
process unfolds will also be crucial,” he says.

Appleby’s Sasidharan believes it to be imperative for offshore firms to
develop a clear strategy both globally and locally and provide an all-round
service covering key offshore jurisdictions.

In preparation, she says that the firm has for the past few years
developed a global Technology & Innovation group with a sizable Hong
Kong team focusing on China, Hong Kong and Singapore.

Language skills are also a winning factor.

“Our language capabilities allow us a considerable advantage in
assisting clients with a Chinese background,” says Chan. She adds that
her firm can provide advice from the initial set up of corporate structures
right through to complex legal analysis. And in a fast-moving sector,
informing and updating clients is highly beneficial.

“Our service to the clients does not end with the completion of our legal
work — we continue to update clients as the law and regulation evolve,
which is essential given these fast-changing industries,” she says.
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